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Every lead answered in a minute. Every round reported. Every dealer
paid on time, without you doing it at night.

Everborn Productions
Chris Magee

everbornproductions@gmail.com
(916) 541-3415

A system built for a business that cannot text: email and voice in under 60 seconds, a dispute-cycle engine that keeps clients past month
five, and a partner program with monthly statements that never carry a score.

THE DISPUTE-CYCLE ENGINE · INCLUDED IN GROWTH

Enrollment Packet Flow
The CROA contract, the state information statement and the separate notice of

cancellation go out on Sold, chased at 1 hour, 24 hours and 72 hours.

Document Chase with Live Checklist
ID, proof of address, SSN card or utility bill, and the monitoring login (IdentityIQ,

SmartCredit) each get an upload link and reminders; staff see who is stuck at which

document.

Dispute Software Sync
DisputeFox, Credit Repair Cloud or Client Dispute Manager pushes client status, stage,

round number, items removed and remaining, and scores into hidden CRM fields via

Zapier or API. Scores never leave the CRM.

Round-Went-Out and Results Emails
Branded, compliant emails triggered by the round date and by result changes, with a late-

round alert to staff when a round is overdue. Silence between rounds is the second

controllable cause of churn.

30/60/90-Day and Monthly Progress Reports
A per-bureau previous-to-new table with honest declines shown, one conditional

recommendation, a predictable subject line, the owner always copied. No score in the

message body; a log-in-to-your-portal link instead.

A NEW LEAD’S FIRST HOUR, AFTER THE BUILD

0:00 Lead submits a form, landing page or QR card —
lands in the pipeline, tagged by source

0:01 Instant email goes out and an automatic call-back
is placed — carriers forbid SMS in this category

0:01 Round-robin assigns the next person and notifies
them

0:15 Nobody called? Reminder fires, and the owner
sees it Monday

Day 1–5 No reply? A short follow-up drip runs, then stops

Sold Onboarding kicks off on its own, and The Dispute-
Cycle Engine takes over

Also in the engine
Decline and Expired-Card Recovery; Cancellation Save Lane;

Greenlight Flag; Graduation and 6/12-Month Re-Check;

Compliance Guard.

PACKAGES · ONE-TIME BUILD, THEN FLAT MONTHLY WITH THE PLATFORM INCLUDED, MONTH TO MONTH AFTER 90 DAYS

Launch

$3,500
then $697 / month

Growth

$6,500
then $1,197 / month

Full Engine

$9,500
then $1,697 / month

The average client stays about five months. Each extra month is $79 to $149 you already earned.

For a 200-client shop: 15 to 25 hours a week of lead response, booking, e-sign and document
chase, decline recovery, partner statements and weekly numbers, which at $20 an hour is $1,300 to
$2,200 a month, and more often is the owner doing it at night. Built and running today: Snap
Credit Fix, a California credit repair company, runs on a system I built for them — leads answered in
under a minute, a 52-week nurture, a re-activation campaign across roughly 40,000 past leads, a
dealer referral program with QR counter cards and automated monthly statements, and a Monday
report the president reads first.

NEXT STEP

Book a 20-minute
build call.

Email everbornproductions@gmail.com or call (916) 541-3415 with your business name
and website. You’ll get a one-page brief and a fixed quote within two business days.

Same three prices in every industry, quoted for one location and up to five reps; larger teams are
scoped in the brief. Platform included; ad spend and carrier fees billed at cost. Own your platform
account already? Take $197 off each monthly. Regulated industries get a compliance review in
week one at no charge. Independent builder and platform licensee. Results vary.

Tracked number, domain and email

Pipelines in your team's language

Lead capture with written consent

Reply in under 60 seconds

Round-robin with a claim window

Missed-call voicemail drop and email

Everything in Launch, plus

Branded email templates

Client onboarding

Invoicing and payment links

Document and signature chase

The Dispute-Cycle Engine

Everything in Growth, plus

Referral partner program

Printable partner materials

Monthly partner statements

Partner outreach campaign

Monthly think-tank: custom automations for
your team’s daily tasks


